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W elcome to the fourth issue of Emirates Review magazine, your guide to 
business, finance and lifestyle in the UAE.

In this issue, we start off with a look at the Abu Dhabi Securities Exchange 
(ADX). Established in the year 2000, ADX now lists the biggest companies in the 
UAE. We spoke to CEO Rashed Al Baloushi to find out what lies ahead and how ADX 
supports the UAE. Read the interview on page 10.

Another UAE company that’s leading the way for our changing world is Adcom 
Systems, the designer and manufacturer of Unmanned Aerial Vehicles (UAVs). Also 
known as drones, UAVs are at the forefront of military robotics and Adcom Systems 
is at the forefront of the development of UAVs. Read about how technology is 
transforming the face of global security on page 14.

One thing that all companies face no matter how big or small is the issue of 
payroll. It sounds obvious but paying staff correctly and on time is the crux of every 
business. On page 16 we look at how to better handle this process. 

On page 18, we examine Real Estate Investment Trusts, also known as REITs. 
They are vehicles that give smaller investors a way to invest in the kind of big 
developments that would normally be the preserve of only very wealthy individuals 
or institutions. 

Can cloud technology help Islamic banks? That question is answered on page 20 
while the growth of Islamic banking in South East Europe is the focus of our story 
on Bosna Bank on page 22.

On page 24 we consider the growing demand for complementary and alternative 
medicine as well as list some of the UAE insurers that offer cover for this health 
care option. 

The upcoming expiration of Abu Dhabi’s rent cap comes under the spotlight on page 
26. Due to expire in November, what effect will it have on the price of real estate in 
the capital city? Another pending date to mark on your calendar is 23 August, which is 
when the UAE’s new competition law comes into effect. Any businesses not complying 
after that date risk penalties. Find out more on page 28.

Moving into the lifestyle section of the magazine, on page 30 we look at the rising 
global demand for Islamic art. On page 32, we find there’s no business like shoe 
business as we highlight a UAE company that has built considerable success on the 
manufacture of traditional Arabic shoes for the local National population. 

We hope you enjoy this issue of Emirates Review magazine. We welcome your 
comments and suggestions. So if you’d like to get in touch, feel free to drop us a 
line at emiratesreview@cpifinancial.net 

Welcome to 
Emirates Review!
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Update on Abu Dhabi real estate
The residential market continues to 
receive strong backing from the Abu 
Dhabi Government in a concerted effort 
to rejuvenate the sector after a four-
year slide.

  The mandate for all government 
employees to reside in the emirate in order 

to qualify for housing allowances is one of the key initiatives in this regard, with the general 
feeling in the market that this ruling is slowly starting to have an effect on leasing volumes. 
 With rising stock levels, interventions such as this are considered vital in order to 
induce additional housing requirements and combat the occurrence of further declines.

ADEC to spend AED 330 billion  
on development
The Abu Dhabi Executive Council (ADEC) has allocated AED 330 billion for the 
implementation of major development projects in Abu Dhabi over the next five years, a good 
part of which would be invested towards the development of the emirate’s western region.
 Mohammad Hamad Bin Azzan Al Mazroui, Acting Undersecretary of the Ruler’s 
Representative Court in the western region said that major development programmes 
across the western region would boost Abu Dhabi’s economy.
 The western region Development Council (WRDC) is also encouraging the private 
sector to consider Al Gharbia as its next investment destination. 

Abu Dhabi invites private sector bids for 
traditional souk destination
The Municipality of Abu Dhabi City 
has invited bids from private sector 
developers for its proposed traditional 
souk destination. The project will 
transform the city and help realise 
the Government’s 2030 Vision by 
increasing community services in Abu 
Dhabi and building a unique tourism 
destination in a historic location.
 This project will be developed in 
partnership with the private sector 
through a build-operate-transfer 
(BOT) model in line with the highest international standards.
 Rashed Bin Ali Al Omaira, Advisor Investments and Assets for the General 
Manager’s Office at Abu Dhabi Municipality said, “The Municipality is in discussions to 
determine important infrastructure requirements for the project, such as: electricity, 
water and sanitation, marine links to the souk and the surrounding environment, as 
well as tourism marketing, all of which are critical to delivering a successful project.”
 The traditional souk will be located at the historic gateway to Abu Dhabi Island 
opposite the Maqtaa Tower, between Sheikh Zayed and Al Maqtaa Bridges. The mixed-
use destinations will feature a modern waterfront; a traditional retail souk, food and 
beverage, entertainment and leisure outlets, as well as open air performance space.NASDAQ Dubai 

plans platform 
for trading 
Sukuk and 
bonds
NASDAQ Dubai is preparing 
to open a platform on which 
investors can trade Sukuk and 
conventional bonds. Trades 
will be automatically and 
exclusively routed for settlement 
at Euroclear Bank. The tradable 
securities will initially comprise 
at least 12 Sukuk and bonds 
that are listed on the exchange, 
with a nominal value of 10.9 
billion dollars. The platform will 
be available to institutional and 
high-net worth investors and 
will be opened and gradually 
developed in coming weeks. 
Currently the Sukuk and bonds 
are tradable through banks 
offering investors different 
trading structures and different 
prices (known as ‘over the 
counter trading’).
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Insurance House wins Best 
Local Insurance Company
Insurance House PSC (IH) has been awarded Best Local 
Insurance Company by the Banker Middle East Industry 
Awards   2013. This follows on from winning Best Motor 
Insurance Product at the Banker Middle East Product 
Awards   2013 earlier this year. 
 Insurance House Chairman Mohammed Abdulla 
Alqubaisi said: “The remarkable achievements of Insurance 
House in such a short period of time prove our strong 
position in the UAE market.” 
  The annual Banker Middle East Industry Awards 
recognise excellence in  banks, financial institutions and 
insurance companies within the MENA region. 

Etihad’s new technology 
reduces flight delays
Etihad Airways, the UAE’s national carrier, is implementing 
new technology that can help predict potential 
maintenance faults and recommend preventive action.
  Developed by global technology company Taleris, 
this is a first for the commercial airline industry and will 
be used to monitor Etihad Airways’ fleet of Airbus and 
Boeing aircraft.
 Benefits include a reduction of unscheduled 
maintenance, fewer delays and cancellations, increased 
aircraft availability, increased maintenance efficiency, 
reduction in maintenance costs and lost revenue costs. The 
service can also reduce the requirement to store expensive 
spare parts, which are typically stocked in case of failure. 

Finance House wins Best 
Corporate Finance Company
Finance House PJSC (FH) has won Best Corporate Finance 
Company in the Middle East for the second consecutive year at the 
Banker Middle East Industry Awards   2013. 
 Attended by a who’s who of the regional banking community, 
the awards ceremony was held in Goldophin Ballroom at 
Jumeirah Emirates Towers. In addition, Finance House Chairman 
Mohammed Abdulla Alqubaisi received the Lifetime Achievement 
award in recognition of his achievements within the financial 
industry  in the UAE. 
 Finance House Chairman Mohammed Abdulla Alqubaisi 
said: “I am filled with great pride at the success Finance House 
has achieved. Winning Best Corporate Finance Company in the 
Middle East marks our continuous effort to be the best in all 
financial categories.” 
 “I am also honoured to receive the Lifetime Achievement award 
but I would like to dedicate both awards to our professional team 
for their outstanding work as well as to our clients for their trust, 
which is something we carry with pride,” said Alqubaisi. 
 The annual Banker Middle East Industry Awards recognise 
excellence in  banks, financial institutions and insurance companies 
within the MENA region. 

Foreign investors flock to the UAE
Investors are ploughing capital into the Emirates for the long 
run as political instability strains the Middle East, and the UAE 
appears a more attractive investment for those who may not 
exit the country for many years. A study from Invesco Middle 
East entitled Invesco Middle East Asset Management Study 
2013 has found that most expectedly, the UAE’s markets to 
benefit from substantial inflows of overseas capital and states 
that 35 per cent of capital flow in the UAE is a result of the 
Arab Spring.
 “Dubai was in the right place at the right time for the 
Arab Spring, but the emerging market capital flow has been 
supported by proactive attempts from the UAE government 
based in Abu Dhabi to build relationships and encourage 
investment,” the study states.
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Statistics Centre - Abu Dhabi (SCAD) has launched online calculators to help you 
understand the effect of inflation on individuals and businesses. The Personal Inflation 
Calculator allows you to calculate your personal inflation levels, both individual 
expenditures and family expenditures. SCAD said the method used is more accurate than 

other techniques which depend on consumer 
price index (CPI) to calculate the average 
change in standard products basket, and as a 
result measures only average inflation levels.

The Purchasing Power Calculator links 
the purchasing power of the UAE dirham 
(AED) with average inflation levels based 
on CPI and allows you to calculate the 
purchasing power of the AED in Abu Dhabi 
in any year, from 1980 onwards. 

Food for thought?
Per capita food consumption in the 
GCC will expand at a compound 
annual growth rate of 3.1 per cent 
over 2012-17, reaching 49.1 million 
metric tonnes by the end of 2017. A 
recently published report by Alpen 
Capital on the GCC Food Industry 
attributes the increase to rapid 
population growth, rising income 
levels and increasing foreign tourism.

Alpen Capital said Saudi Arabia 
would continue to lead the region´s 
food sector, accounting for about 
60 per cent of total consumption. 
Elsewhere, food consumption growth 
in Qatar is expected to outpace the 
other GCC countries.

Limited arable land and acute 
water shortage restrict agricultural 
production. GCC countries rely heavily 
on imports; in 2010, food imports in 
the GCC region accounted for more 
than 70 per cent of its total food 
requirement. GCC governments are 
developing long-term relations with 
food-producing nations, while also 
investing in internal food processing. 

The growing awareness of healthy 
living, obesity rates and diabetes 
means demand for health food is 
expected to grow fast. Halal food 
consumption is growing at a faster 
pace with the rise in income levels, 
and tourism in the region. Increasing 
awareness among food producers 
and growing government support 
have also attracted food retailers to 
the organic food segment.

UAE economy outperforms in 2012
The UAE’s real GDP growth reached 4.4 per cent in 2012 against Emirates NBD’s 
forecast performance of 3.7 per cent, according to data from the National Bureau 
of Statistics.  2011’s real growth was revised down to 3.9 per cent from 4.2 per cent 
previously. The main driver of growth last year was the oil sector, which expanded 
6.3 per cent.  Oil still accounts for almost one-third of the UAE’s economy.

Non-oil GDP grew 3.5 per cent, up from 2.6 per cent in 2011, driven mainly 
by services sectors rather than industry. The strongest performing sector 
was the social and personal services component (13.4 per cent), followed by 
government services (9.2 per cent).

Most significant were the continuing signs of recovery in real estate and 
business services, which accounts for just over 10 per cent of the UAE’s economy. 
This sector expanded 6.3 per cent in 2012, more than double the three per cent 
growth recorded in 2011.  

Looking to this year, Emirates NBD expects 2013 growth to moderate “as 
we do not expect the hydrocarbon sector to contribute significantly this year, 
if at all”. Instead, the bank’s researchers see growth driven by services, with 
further gains for real estate and tourism. They also expect construction to 
contribute substantially to overall growth as new projects get underway.

Abu Dhabi’s own personal inflation calculator
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IMF sees MENA growth moderating
Differences in economic growth across the Middle East and North Africa (MENA) 
region will narrow this year, according to the International Monetary Fund. Healthy 
growth rates for the region’s oil exporters are expected to ease down from an 
average of 5.7 per cent in 2012 to 3.2 per cent in 2013 but oil importers continue to 
face a difficult external environment. Elevated oil and gas export volumes and prices 
allowed oil exporters to accumulate current account surpluses of about $440 billion 
in 2012. The IMF said a small decline in projected global oil prices (based on future 
markets) and an expected rise in imports will lead to a somewhat smaller – but still 
sizeable – current account surplus of about $370 billion this year.

Fiscal break-even oil prices – the price levels that would ensure that fiscal 
accounts are in balance at a given level of spending – have been trending upward 
in most countries. The IMF warned that some degree of fiscal consolidation may 
need to be considered to bring fiscal balances down to a more sustainable level.

Abu Dhabi plans financial free zone
Abu Dhabi World Financial Market was established through a Federal decree issued in 
February but only published in the UAE Official Gazette on 19 April 2013. The proposed 
location for the new financial free zone is Al Maryah Island. Sowwah Square on Al 
Maryah already has four office towers with 180,000 square metres of office space.

The decree published in the Official Gazette provides that the name of the 
free zone shall be Abu Dhabi World Financial Market. It will cover a total area of 
1,680,323 square metres on the island, according to Federal Decree 15 of 2013. 
It is Abu Dhabi’s fifth free zone (the others are Khalifa Industrial Zone Abu Dhabi, 
media hub twofour54, Masdar City and Abu Dhabi Airport Free Zone). 

The new free zone will have an independent regulator with its own board, 
the Financial Services Regulations Bureau, as well as two courts with a chief 
justice, the emirate’s Office of Government Communications said.

The zone, to be launched in the fourth quarter of 2013, will offer a range 
of benefits including zero tax, easy repatriation of profits and exemption 
from customs duties on imports. “The free zone will bridge the gap in the 
global markets between 7am and 11am, between Asia and Europe, due to the 
strategic location of the UAE,” the statement said.

Oil demand 
‘unchanged’  
for 2013
OPEC has held its forecast for 
growth in world oil demand 
unchanged at 0.80 million barrels 
per day (bpd), and repeated 
a warning that the rate of oil 
consumption could underperform 
due to the Euro zone’s economic 
problems and uncertainties about 
China. These vulnerabilities are, 
however, offset somewhat by 
increasing evidence of gathering 
pace in the US economy. OPEC 
forecasts that 2013 demand for its 
crude will average 29.84 million 
bpd, up 0.90 million bpd from 
previous estimates.

Separately, the US Energy 
Information Administration (EIA) 
said, due to demand growing 
more slowly than expected while 
output increases rapidly, global 
oil markets will be well supplied 
this year and next. The EIA cut 
its forecast for demand growth 
this year to 0.89 million bpd and 
reduced its 2014 estimate by 0.12 
million bpd to 1.21 million bpd.
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Trading places
We sat down with the CEO of 
Abu Dhabi Securities Exchange, 
Rashed Al Baloushi, for a 
glimpse at his vision for ADX 
and investment in Abu Dhabi.

Abu Dhabi Securities Exchange 
(ADX) was established as a stock 

exchange on 15 November 2000 to trade 
shares of UAE companies. It has trading 
locations in Abu Dhabi, Al Ain, Fujairah, 

Sharjah, and Ras Al Khaimah. It is one 
of three UAE stock exchanges; the 
others are the Dubai Financial Market 
(DFM) and NASDAQ Dubai, formerly the 
Dubai International Financial Exchange 
(DIFX). Like ADX, DFM lists mainly UAE-
based companies as well as some GCC 
stocks.
 In March 2012, Rashed Al Baloushi 
was promoted to CEO of Abu Dhabi 
Securities Exchange (ADX). Since 
then he has redefined ADX’s strategy, 
created a more robust establishment 
upon which the exchange can flourish 
and strengthen its portfolio.

 Emirates Review sat with Al 
Baloushi to find out what lies ahead of 
this innovative institution.

ER: What were the drivers for 
launching a Stock Exchange in Abu 
Dhabi in the year 2000?
RAB: “There were several motivations. 
Firstly, we wanted to facilitate the 
investment of savings and funds into 
UAE securities for the benefit of the 
national economy.
 “We also wanted to ensure 
transactions were sound and accurate 
and that investors were protected by 
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  THROUGHOUT ADX’S COMMITMENT TO 
THE ABU DHABI 2030 ECONOMIC VISION, 
WHICH IS A ROADMAP FOR ALL ENTITIES 
OPERATING IN ABU DHABI, WE ARE 
CONTINUALLY IMPROVING OUR SERVICE 
TO THE ECONOMY 

fair and proper dealing principles. To 
this end, we have imposed stringent 
controls over securities transactions.”

ER: How does ADX differentiate 
itself from Dubai’s stock exchange? 
How can these two institutions 
complement each other? 
RAB: “At ADX, our view is that 
we are working alongside our 
compatriots at DFM to better serve 
the UAE economy through a healthy, 
productive competition. Healthy 
competition among stock markets 
is a good way to foster a sense of 
purpose among the financial market 
stakeholders. The sense of competition 
is intended to improve the fairness 
and transparency of the financial 
markets, thereby perfecting market 
competition, protecting investors, 
stabilising the market, and preventing 
crises. In addition, the greater choice 
that investors have in terms of the 
platforms carrying financial products, 
the better the prospects are for the 
financial markets.” 

ER: What are ADX’s main 
achievements? 
RAB: “I think we have achieved 
a lot considering we are a young 
stock market of just 13 years. On the 
international level, our acceptance as a 
full member of the World Federation of 
Exchanges (WFE) made us the youngest 
exchange to receive this honour since 
the organisation’s inception in 1961.  
 “Internally, we launched the Abu 
Dhabi Chapter of the Middle East 
Investor Relations Society.  This society, 
which is chaired by our head of listed 
companies, aims at improving the level 
of communication between ADX-listed 
companies and their stakeholders. 
 “Also, to better serve our 
stakeholders, we adopted an electronic 
surveillance system (SMART) which 
oversees transactions conducted on 
the exchange with the highest level 

of efficiency. Our commitment to 
transparency and disclosure prompted 
us to be the first exchange in the UAE 
to disclose on our website the names 
of shareholders owning 5 per cent or 
more of the share capital of any listed 
company, in addition to any purchase or 
sale transactions for 1 per cent above 
or below the said stake.”  

ER: How did ADX fare through the 
financial crisis and what lessons 
did you learn through that period?
RAB: “From the year 2000 to the 
year 2008, also called The Year of The 
Crisis, we had a steady pace towards 
achieving growth. When the crisis 
came, it gave us the chance to review 
our procedures, infrastructure, laws 

and regulations. We implemented 
a Business Continuity Management 
System (BCMS) and took on the 
project of adopting a new trading 
platform, X-stream, which was 
provided by NASDAQ OMX Group and 
will be in effect in November this year. 
 “We also transformed our trading 
services to electronic services. 
All these new procedures were 
implemented to ensure efficiency and 
competence so that, ultimately, we can 
better serve our stakeholders.”  

ER: What are the goals and aims 
of ADX over the coming years? In 
which direction would you like ADX 
to grow?
RAB: “In ADX we have three main 
strategic pillars. The first is to 
strengthen the equity market. Second, 
we want to increase institutional 
participation and third, we will diversify 
investment tools. 
 “Equity markets support the 
objectives that ADX was built on by 
turning the savings of investors into 
capital for business, thus enabling 
a flow of funds from investors to 
entrepreneurs and then back again 
through dividends and capital gains. 
We were awarded the ISO 27001 in 
Information Security Management 
and the ISO 9001:2008 in Quality 
Management. Both those awards came 
to solidify our responsibility towards 
equity providers.  
 “With regard to institutional 
participation, we held road shows to 
showcase to the investors in other 
parts of the world the opportunities on 
offer in both Abu Dhabi and our listed 
companies. We have held such road 
shows in Europe, the US, Hong Kong, 
Singapore, Japan, and South Korea.  
Through our work on the enhancement 
of our Delivery Versus Payment (DVP) 
model, we believe we will create an 
environment that will be familiar to 
international investors.”  

Rashed Al Baloushi,  
CEO of Abu Dhabi Securities Exchange.

Cont. overleaf...
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  OUR VIEW IS THAT WE ARE 
WORKING ALONGSIDE OUR 
COMPATRIOTS AT DFM TO BETTER 
SERVE THE UAE ECONOMY 
THROUGH A HEALTHY, PRODUCTIVE 
COMPETITION. HEALTHY COMPETITION 
AMONG STOCK MARKETS IS A 
GOOD WAY TO FOSTER A SENSE OF 
PURPOSE AMONG THE FINANCIAL 
MARKET STAKEHOLDERS 

 “As for diversifying investment 
tools, we were the first stock exchange 
in the region to list an Exchange 
Traded Fund (ETF). We plan to 
introduce new ETFs in the exchange 
to create more diverse investment 
opportunities; the kind for which 
investors are always searching. If 
you demonstrate to investors the 

opportunities on offer; the related 
financial products, and the possible, 
success can be achieved.  
“In short, our 2013 goals consist of: 
•  The implementation and use of new 

trading system (X-stream); 
• Providing registrar services; 
• Further enhancement of Delivery 

Versus Payment (DVP).”  

ER: How can ADX better serve 
the people, the economy and the 
companies of the UAE?
RAB: “ADX launched the Abu Dhabi 
chapter of the Investor Relations 
Society. Through this association, we 
aim to serve the people and companies 
of the UAE. So far, we have organised 
many awareness campaigns on financial 
literacy so that people can better 
understand their rights and obligations 
when investing in UAE markets.  
 “We have introduced Corporate 
Governance to the many companies 
that are listed in our exchange, as well 
as those which aspire to be listed.   
 “From day one, we have served the 
UAE economy by providing a regulated 
trading space where investments and 
funds can legally flow into the economy. 
Throughout ADX’s commitment to the 
Abu Dhabi 2030 economic vision, which 
is a roadmap for all entities operating 
in Abu Dhabi, we are continually 
improving our service to the economy.”  

ER: What will the ADX look like  
in 2030?
RAB: “Although we still have a long 
way before reaching the year 2030, I can 
assure you that ADX is now focused on 
our contribution to achieving the Abu 
Dhabi Government’s 2030 vision. The 
powerful Government-driven economic 
diversification strategies such as Abu 
Dhabi’s Economic Vision 2030 will 
expedite our own vision of becoming the 
exchange of choice.” 

...cont. from pg 11

Finance House is listed in Abu Dhabi Exchange Market under the ticker 
symbol FH and is categorized as a “Grade One” company by the Emirates 
Securities & Commodities Authority (SCA).
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PRIDE OF THE EMIRATES

T he days of ‘don’t shoot till you see 
the whites of their eyes’ is long 

gone. In the 21st Century, warfare isn’t 
about armies of brave men facing a 
shower of bullets. It’s not even about 
having the deadliest bomb.
 It’s about who’s got the best 
technology. Future warfare will be 
played out by people (drone pilots) 
sitting safely at computer screens that 
control the Unmanned Aerial Vehicles 
(UAVs), which are waging a war located 
thousands of kilometres away.
 Also known as drones or robots, 
UAVs are at the forefront of military 

The victors of warfare in the 21st Century will be those with the 
best technology, says industry leader Adcom Systems.

deep into enemy territory to collect 
intelligence, drop bombs and defend 
itself against manned and other 
unmanned enemy aircraft’ This is the 
future of battle.

  UAVS OR DRONES ARE AN 
IMPORTANT TOOL FOR MODERN 
WARFARE BECAUSE OF THEIR 
COST-EFFECTIVENESS. THEY ARE 
CAPABLE OF SEARCHING FOR, 
DETECTING, IDENTIFYING, AND 
DESTROYING ENEMY TARGETS, 
SIGNIFICANTLY REDUCING THE RISK 
OF HUMAN LIFE 

Drones and the future of war

PRIDE OF THE EMIRATES

robotics, and governments around the 
world are pumping staggering amounts 
of money into their development.
 The US spends more on its military 
than the rest of the planet combined. 
About $80 billion (AED 300 billion) of 
that is poured every year into research 
and development.
 In July 2010, BAE Systems 
launched a prototype UAV that cost 
more than £140 million (AED 785 
million) to develop. Called Taranis, 
the alien-looking craft was described 
by the UK Ministry of Defence as a 
‘fully autonomous craft that could fly 
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Robot Wars
Here in the UAE, modern battle came 
under the spotlight at ‘The Future of 
Warfare in the 21st Century’ Conference 
in April. Discussions were held on the 
changing nature of warfare, the new 
challenges facing national security such 
as terrorism and electronic warfare, 
as well as topics related to the Middle 
East such as the purchase of weapons, 
nuclear weapons proliferation, and the 
risks facing the region’s security.
 One of the UAE’s leading specialists 
in weapons of war is Adcom Systems, 
a company that designs, manufactures 
and operates Unmanned Aerial 
Vehicles (UAVs), Aerial Target Systems, 
Launch Systems, Command and 
Control Systems, Tracking Systems and 
associated equipment for land and sea 
defense training exercise.
 Adcom Systems Chairman, 
General Designer and CEO Ali Al 
Dhaheri  says: “UAVs or drones are 
an important tool for modern warfare 
because of their cost-effectiveness. 
They are capable of searching for, 
detecting, identifying, and destroying 
enemy targets, significantly reducing 
the number of casualties.
 “They are even superior to manned 
aircraft for certain types of missions. To 
explore potential deployment of targets 
in various military missions, our targets 
simulation group has been developing 
several simulation systems.” 
 Adcom Systems has been 
manufacturing unmanned flying 
surveillance and monitoring platforms 
since the mid 1990s and its third 
generation of highly sophisticated 
unmanned flying platforms are ready 
for delivery.
 It is not just in battle that UAVs 
are useful; the craft are also used 
for surveillance and reconnaissance, 
environmental observation, humanitarian 
aid, border control, combat and battle 
damage assessment, traffic control, and 
transportation. 

MEET THE DRONES
Adcom Systems has been designing, developing and manufacturing different 
types of UAVs (Unmanned Aerial Vehicles) also known as drones for almost 
20 years, the following is a snapshot of their UAVs.
     

United 40
A Medium Altitude Long Endurance (MALE) 
UAV, designed and manufactured by Adcom 
Systems for strategic missions
   
Yabhon-Smart Eye 1 
A high performance UAV optimised for 
efficient cruise with high aspect-ratio wings 
and laminar airfoils.

Yabhon-R 2
A Medium Altitude Long Endurance (MALE) 
UAV, designed for tactical missions including 
real time day and night reconnaissance and 
surveillance, search and rescue, border 
surveillance, remote area monitoring and other 
similar missions.
   
Yabhon-R 
A Medium Altitude Long Endurance (MALE) 
UAV, designed for tactical missions including 
real time day and night reconnaissance and 
surveillance, search and rescue, border 
surveillance, remote area monitoring and other 
similar missions.   
 
Yabhon-RX
A tactical UAV used for day and night surveillance, 
search and rescue, border control, environmental 
monitoring and related unmanned missions. The 
airframe consists of a mid wing configuration with 
pod fuselage, single pusher engine, twin boom 
tail unit and fully retractable landing gear.   
     
Yabhon-H   
A high performance, efficient canard UAV using 
the very latest aerodynamic technology, high 
aspect-ratio double delta wing with laminar 
airfoils optimised for efficient cruise. 
    
Yabhon- Smart Eye
A Medium Altitude Long Endurance (MALE) 
UAV, designed and manufactured by ADCOM 
Systems for strategic missions.
   
www.adcom-systems.com  
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F or every company under the sun, 
paying staff correctly and on time 

is crucial for the ongoing running and 
success of the business. 

As a business gets bigger, the issue 
of payroll quickly gets convoluted and 
complicated. While a small business 
might start with a simple payroll of just 
one person receiving the same salary 
each month; a more intricate payroll 
may have many staff paid different 

amounts, with differing holiday 
allowances and entitlements. In 

addition, a larger business must 
deal with frequent turnover of 
joiners and leavers.

Then there are the legal 
implications, the obligations 

placed on businesses by 
government with regard to 

health insurance and gratuity 
as well as visas and the 
keeping of records. All of 

these requirements are 
grouped together under the 

heading of payroll.
So, how does a business most 

effectively deal with its payroll obligations?

Home or away
Steven Tucker is Managing Director 
of UK-based website The Payroll Site 
at www.thepayrollsite.co.uk. He says 
your choices are to outsource all the 
work or manage it in-house – both 

Paying staff is fundamental to every business but it can get 
complicated. How does a growing business most effectively deal 
with its payroll obligations?

approaches have their pros and cons. 
In-house: If you keep this work 

in-house, you must decide who’s going 
to do it and what tools they will use, 
says Tucker. “In small companies, it is 
often the job for one of the directors, 
but larger firms delegate payroll 
responsibility to an individual, a team 
or even a department.”

At some point, the question of 
software will be raised. Today, a 
computerised payroll system is the only 
sensible choice apart from perhaps for 
a start-up with just one employee.

A good payroll system will produce 
pay slips and do all the necessary 
calculations for items like gratuity, 
long service, health insurance, housing 
allowances, loans, sick pay, maternity 
pay etc, according to your needs.

Outsourcing: The pros are obvious. 
You just give the whole problem to 
someone else – usually a professional 
accountant or book keeper who knows 
the quick ways to jump through the 
various bureaucratic hoops. It can be 
comforting to know it’s all being handled 
by a specialist but if communication 
breaks down, you have problems. For 
example, if an employee leaves and you 
forget to mention it, they may get paid 
after having left the company. 

As far as cost is concerned, for 
smaller companies outsourcing can 
cost less than employing trained 

Simplifying pay day
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in-house staff but this can swing the 
other way for bigger companies if a 
specially designed payroll programme 
is needed. Another reason many 
businesses outsource is the ever-
increasing complexity of payroll 
legislation.

Here in the UAE, one option for 
simplifying payroll for companies with 
more than 50 employees is Payday; a 
payroll distribution solution available 
through Finance House PJSC (FH). 
Payday features include:
• Personalised MasterCard card for 

all employees
• Easy, fast and cost-effective 

implementation for employers
• Free monthly SMS notification for  

all employees
• 24/7 cash withdrawal from any UAE 

Switch ATM
• Phone-based money transfers to 

the employee’s home country
• Compliant with the UAE 
Government’s Wages Protection System 
(WPS), which is an electronic salary 
transfer system developed by the 
Central Bank of the UAE that allows 
institutions to pay workers’ wages via 
banks, bureaux de change and financial 
institutions. For more information, see 
www.fh.ae.

Choosing a System
Tucker says fully functional payroll 
systems for small businesses come in 
two main categories:
• Payroll packages that you install on 

your PC
• Online systems that you access 

using a browser
“A basic package will tie your 

payroll to a single computer, which you 
must keep secure and backed up. An 
online system stores the data remotely, 
and you can access it from different 
locations, by entering your username 
and password,” Tucker says.

Things change fast so your system 
needs to keep up to date. “Most 

  THE IMPORTANCE OF GOOD SUPPORT IS HARD TO OVERSTATE... A LOT 
OF STRESS CAN BE AVOIDED IF YOU CAN PICK UP THE PHONE AND GET A 
QUICK ANSWER.  

software packages have to be upgraded 
annually, whereas an online system 
should be kept updated automatically 
at no extra cost.

“The importance of good support is 
hard to overstate. In the situation where 
a technical problem is preventing your 
employees from being paid, a lot of 
stress can be avoided if you can pick 
up the phone and get a quick answer. 
Depending on your choice of payroll 
system, support may be included in 
the basic price or may be an optional 
extra,” Tucker says.

How you decide to manage your 
payroll is an important choice, as 
mistakes can be costly. Take the time 

to consider the various solutions before 
deciding which one best fits business, 
whether it be outsourcing, a package or 
an online system. 

PAYROLL 
SYSTEMS 
THAT PAY
For more information on payroll 
options, please call 80034 or visit 
www.fh.ae
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Real estate is the most important 
asset class in the world. It’s a 

secure place for savings and can 
generate regular income. However, 
properties require maintenance and 
management. In addition, real estate 
is illiquid. How do you solve those 
problems while retaining the advantages 
of owning real estate? Say hello to REIT.

REIT stands for Real Estate Investment 
Trust. A REIT is a company that owns 
and manages real estate and distributes 
the profits (rents less expenses) to its 
shareholders. So, it is a form of mutual real 
estate investment, says Mahdi Mattar, CEO 
of Finance House Capital.

Instead of buying individual 
properties which are cumbersome, 
illiquid and high maintenance, Mattar 
says investors can now buy into a REIT, 
which is liquid, maintenance-free and 
still provides a fixed regular income.

“The idea behind REITs is to open 
up investment in large scale projects to 
smaller investors who would normally 

Mahdi Mattar, CEO of Finance House Capital, explains what you 
need to know about REITs.

REIT here, REIT now

not be able to expose themselves to 
these opportunities,” Mattar says.

 “Before REITs, major real estate 
investment projects like shopping malls 
were the preserve of big investors who 
could afford hundreds of millions to 
develop and make the returns. REITs are 
bridging this gap between the big project 
and the small investor on the street who 
can contribute smaller denominations 
- as little as a couple of hundred dollars - 
and get into big projects.”

INVESTMENT

Globally, listed REITS own $1.2 
trillion worth of properties. In the UAE, 
the Shari’ah-compliant Emirates REIT 
was launched in 2010 by Dubai Islamic 
Bank and Eiffel Management. 

Long Game
REITs are similar to stocks, says Mattar. “To 
get the real benefit, a long-term investor will 
buy something because the fundamentals 
are good and hold it for a long period. It’s the 
same for a REIT, you buy it and you hold it 
for a long period. However, life is not always 
predictable, if you need the liquidity, you 
can sell it the next day. Unlike real estate 
where there are transaction costs to go in 
and out, registration fees, etc and there is 
illiquidity – you might wait a while for the 
property to sell.”

The risks with a REIT are similar 
to traditional real estate investment. 
“You are exposed to the vagaries of the 
economy and to the same risks as an 
investor in real estate, for example, there 
could be a property crash.” 
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Islamic banking in the Cloud

A top priority for Islamic banks today 
is to maximise efficiency in order to 

sustainably grow the bottom line. 
Cost efficiency is a pressing issue 

for Islamic banking. Growth is slowing 
and the sector faces challenges that 
its conventional counterparts do not. 
For example, Islamic banks struggle 
with the complexity inherent to strictly 
abiding to Islamic precepts. Such issues 
are dampeners on innovation, speed-to-
market, consumer uptake and, therefore, 
revenue growth.

According to Ernst & Young, costs 
relative to revenue in Islamic banking are 
higher than in conventional banking by a 
factor of 1.5 times and higher still for mid- 
to small-sized banks. 

 “Many Islamic banks still face 
legacy startup issues with higher fixed 
operating costs as a proportion of 
their overall income, lower leverage 
and are behind the curve in technology 
enablement” (Ernst & Young, 2013)

One way of counterbalancing cost 
pressures is the adoption of a cloud-based 
banking solution. Modernising a bank’s 
core IT platform and system can deliver 
faster and more pervasive cost efficiencies 
and revenue-generation levers than 
any other strategic undertaking. 

In fact, research by Temenos, 
the leading global provider of 
banking software systems,  

Cloud-based banking makes Islamic banking more viable writes 
Thomas Krommenacker, Senior Manager of Strategy and 
Marketing at Temenos, a banking solutions vendor.

shows that banks using modern third-
party systems have a cost-to-income 8.5 
per cent lower and a return-on-assets 25 
per cent higher than banks using legacy 
or in-house systems. But purchasing and 
running a modern core banking system 
has come, traditionally, at a significant 
upfront cost and recurring maintenance 
expenses. As a result, the ideal option of 
core system replacement is often deemed 
unaffordable by Islamic banks.

Islamic clouds
However, this has started to change with 
the emergence of cloud-based Islamic core 
banking offerings. In this model, the Islamic 
core banking system is made available to 
the bank remotely via the internet and is 
paid for on a per-use basis. Thus, the bank 
is freed from the financial risk and expense 
of buying a multi-year license up front, and 
freed from the financial burden of owning 
and maintaining the software. Better yet, in 
the cloud model, the vendor also manages 
the software system and makes sure that its 
technology and functionality remain cutting-
edge. This frees the Islamic bank from 
the financial burden of custom developing 
and upgrading its banking system to stay 

competitive. So, clearly, the cloud model can 
offer significant relief from the heavier cost 
structure inherent to Islamic banking.

Through its 50 Islamic core banking 
implementations in over 20 countries, 
Temenos has built an unrivalled repository 
of best-practice and multi-country 
Islamic banking logic and processes. This 
repository underpins Temenos’ Islamic 
banking cloud solution. Run on a state-
of-the-art technology platform, it enables 
its Islamic customers to act faster than 
their competitors, be it in adapting to new 
markets, building a comprehensive range 
of investment products whilst remaining 
Shari’a-compliant, or accelerating time-
to-market for new Islamic products.

Ultimately, Islamic banks which 
use cloud-based core banking solutions 
are likely to grow faster and flesh out their 
margins by catering to the complex and 
personalised needs of the burgeoning mass-
affluent Muslim community worldwide, and 
by reaching out to the 750 million Muslims 
who are currently unbanked. 

As usual in banking, technology first-
movers in the Islamic segment will gain 
a disproportionately large advantage over 
later adopters. With the cloud model, 
Islamic banks will be able gain this 
valuable advantage at attractively low 
levels of risk and cost. 

For more information, visit  
www.temenos.com/solutions/
islamic-banking.
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Bosna Bank International d.d. 
Sarajevo (BBI) has been pioneering 

Shariah-compliant banking in 
Bosnia and Herzegovina since it was 
established on 19 October 2000.
 BBI was the first bank in South East 
Europe to operate in accordance with Islamic 
(Shari’ah) principles and while banks 
across the world cope with the financial 
crisis and its aftermath, Islamic banks 
go from strength to strength. Islamic 
banking assets are expected to reach 
$1.8 trillion by the end of 2013. 
 BBI is in line with these global 
growth trends. Over the last five years, 
it has had average annual growth of 30 
per cent. In 2012, BBI was ranked in 
ninth place amongst the fastest growing 
banks in Bosnia and Herzegovina. 

Islamic Banking in 
South East Europe

Bosna Bank International (BBI) was the first Islamic bank in 
Europe and is one of the fastest growing banks in Bosnia and 
Herzegovina.

DID YOU KNOW?
The first Islamic bank was founded 
in Egypt in 1963. There are now 
325 Islamic banks operating across 
the globe.

Middle East Roots
Founded by the Islamic Development 
Bank (IDB), Abu Dhabi Islamic Bank 
(ADIB) and Dubai Islamic Bank (DIB), 
BBI gave its shareholders a foothold 
in Eastern Europe and a successful 
business model operating in accordance 
with Islamic principles yet within the 
legal and regulatory framework of 
conventional banks. 
 Over the years, BBI has proven to be 
a reliable provider of Islamic 
banking products and services, 
both in retail and corporate 
banking sectors. 
 In addition, BBI has 
been a prudent manager 
of its shareholders’ and 
depositors’ funds. The 
2012 annual report 
confirmed steady growth 

of deposit volumes of 20.1 per cent with 
special focus on Retail Deposits growth 
of 40 per cent. 
 ‘’Continuous savings growth is 
confirmation that our citizens trust BBI,” 
says BBI CEO Amer Bukvić. “BBI invests 
depositors’ funds in halal (permissible) 
health business, with respect to the 
Islamic principle of prohibiting forbidden 
(haram) activities.’’ 
 Total assets of the bank grew by 22.34 
per cent Compounded Annual Growth 
Rate (CAGR) between 2007 and 2012, 
driven by deposit growth of 31.76 per cent 
and finance growth of 27.73 per cent.

Humble beginnings
The journey from zero to hero has not 
been easy. BBI has built itself into 
one of the most recognisable banking 
institutions in the Federation of Bosnia 
and Herzegovina. Unfortunately, there is 
no legal framework for Islamic finance 
in the federation. The BBI management 
team have called for Islamic banking to 
be on an equal footing with conventional 
banks but so far without success. 

A view of Bosnia 
and Herzegovina. 

FINANCE HOUSE 
SCHOLARSHIPS
Since 2009, Finance House has 
provided scholarships to low income 
and good grade students from 
Bosnia and Herzegovia. About EUR 
200,000 has been provided over 
four successive years through the 
Project Abu Dhabi Finance House 
Scholarship Grant. This money 
funded 50 scholarships for students 
who commit to learning Arabic while 
at the institution.
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Bosna Bank International d.d.  
Trg djece Sarajeva bb, 71 000 Sarajevo 
Bosna i Hercegovina www.bbi.ba

 ‘’The term ‘Islamic banking’ is 
relatively new in Bosnia and Herzegovina,” 
says Bukvić. “We have begun a process of 
public education, we publish articles on 
Islamic banking and finance and have set 
up a Chair in Islamic Banking and Finance 
at Sarajevo School of Economics and 
Business, University of Sarajevo. We now 
have 50 experts working in our bank who 
hold masters degrees in Islamic banking 
and finance. 
 “The model we have applied at 
BBI has become a paradigm for other 
countries with systems that are not 
familiar with Islamic business principles.” 

VIP business club
In addition to its other initiatives, BBI is 
the only bank in Bosnia and Herzegovina 

BOSNA BANK 
AWARDS
Bosna Bank (BBI) has won several 
prestigious awards in recent years 
including being included in the 
2010 list of Superbrands and being 
awarded “Best Employer” in 2011, 
2012 and 2013. 

BBI CEO Amer Bukvić was 
chosen by the readers of the daily 
newspaper San as The Person of 
the Year 2010 and Best Manager for 
Southeast Europe 2010. He also won 
an International League of Humanists 
award in 2012 and was awarded a 
Sarajevo City Plaque for establishing 
the international Investment 
conference Sarajevo Business Forum. 

to have established its own VIP Business 
Club for corporate clients in order to open 
up new business opportunities for its 
clients, both regionally and internationally. 
 The club fosters cooperation between 
local and foreign business entities. It 
provides the opportunity to get together 
and exchange experiences and ideas. 
Supported by its founders, BBI organises 
meetings and business trips for its 
VIP members in the Middle East for 
the purpose of establishing business 
relationships and expanding their 
markets. One of the most successful 
projects of the BBI VIP Business Club is 
the Sarajevo Business Forum (SBF), an 
international investment conference.
 “SBF is one of our most significant 
projects,” says Bukvić. “We have 

BBI CEO Amer Bukvić.
BOSNA BANK GROWTH FROM 2007 TO 2012
In the last five years, Bosna Bank International’s (BBI) total assets, deposit growth and finance 
growth have all enjoyed an upwards trajectory.

300,00
250,00
200,00
150,00
100,00

50,00
0

31.12.2007

CAGR 27.73%

31.12.2008 31.12.2009 31.12.2010 31.12.2011 31.12.2012

BBI Financing 
growth from 
2007 to 2012

500,00

400,00

300,00

200,00

100,00

0
31.12.2007

CAGR 24.24%

31.12.2008 31.12.2009 31.12.2010 31.12.2011 31.12.2012

BBI Total assets 
growth from 
2007 to 2012

350,00
300,00
250,00
200,00
150,00
100,00

50,00
0

31.12.2007

CAGR 31.76%

31.12.2008 31.12.2009 31.12.2010 31.12.2011 31.12.2012

BBI Deposits 
growth from 
2007 to 2012

convened four events to bring local 
businesspeople together with potential 
investors from around the world. 
 “We invite investors to come to 
Sarajevo and attend SBF. We host about 
1,000 participants every year. Through 
SBF, Sarajevo is on the investment map 
of the world,’ says Bukvić. 
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W hen it comes to health and 
wellness, we’re living in a 

changing world. More people are 
taking a holistic view of their health 
and changing their lifestyles to 
prevent illness rather than rely on 
pharmaceutical drugs and surgery 
when they do get ill. 

However, people still do get sick 
and when ill health does strike, there is 
an increasing call for complementary 
and alternative medicine. To the 
point where many alternative healing 
techniques are now recognised by 
mainstream authorities.

In the UAE, both the Dubai Health 
Authority (DHA) and the Health Authority 
Abu Dhabi (HAAD) recognise treatments 
including Homeopathy, Ayurveda, 
Traditional Chinese Medicine, Unani 
Medicine, Osteopathy, Therapeutic 
Massage, Naturopathy, Chiropractic, Tai-
Chi, Pilates, Yoga and Guided Imagery.

The Dubai Health Authority states 
that: “Complementary and Alternative 
Medicine (CAM) is a broad domain of 
resources that encompasses health 
systems, modalities, and practices and 
their accompanying theories and beliefs, 
other than those intrinsic to the dominant 
health system of a particular society or 
culture in a given historical period. CAM 

More UAE residents are 
turning to complementary 
and alternative medicines, 
but which insurance 
companies are answering 
the call to provide coverage?

includes such resources perceived by 
their users as associated with positive 
health outcomes. Boundaries within CAM 
and between the CAM domain and the 
domain of the dominant system are not 
always sharp or fixed.”

The Health Authority Abu Dhabi 
(HAAD) takes a similar view. HAAD 
defines ‘orthodox medicine’ as, “A 
system in which medical doctors and 
other healthcare professionals (such 
as nurses, pharmacists and therapists) 
treat symptoms and diseases using 
drugs, radiation, or surgery. Also 
called conventional medicine, Western 
medicine, mainstream medicine, 
biomedicine, and allopathic medicine.” 

HAAD defines traditional, 
complementary and alternative 
medicine as: 

Traditional Medicine: “Is the sum total 
of knowledge, skills and practices 
based on the theories, beliefs and 

The health authorities of Abu Dhabi and Dubai recognise a variety of alternative treatments.

Alternative treatments often use herbal medicine.

INSURANCE

Alternative medicine insurance
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experiences indigenous to different 
culture, whether explicable or not, 
used in the maintenance of health 
as well as in prevention, diagnosis, 
improvement or treatment of physical 
and mental illness.”

Complementary /Alternative 
Medicine: “Refers to a broad set of 
health care practices that are not a part 
of country’s own tradition and are not 
integrated into the dominant health-
care system.”  

Who covers CAM?
With the demand for complementary 
and alternative medicine growing 
and with its acknowledgment from 
the UAE’s health authorities, many 
alternative practitioners and their 
patients are frustrated that so few 
insurance companies include coverage 
for these healing modalities.

However, some insurance companies 
are hearing the demand from their 
customers. For example, Insurance 
House offers its clients alternative 
medical insurance on demand.

Acknowledging the benefits that 
alternative medicines can bring, 
Insurance House offers the following 
for an additional premium: 
1. Chiropractic
2.  Osteopathy
3. Homeopathy
4. Acupuncture
5. Ayurveda

The above alternative medicines, 
which cover a range of modalities, 
programmes, therapies and 
prescribed medications, are 
incorporated in Insurance House’s 
policy for the diagnosis and 
management  of non-excluded illness 
using alternative medicine. 

Meridian points used in Chinese medicine.

Ayurveda
A system of primary health care that 
originated in India thousands of years 
ago, the central principal of Ayurvedic 
medicine is that health is present when 
the three fundamental doshas called 
Vata, Pitta and Kapha are in balance. 
Ayurvedic therapies include herbs, 
nutrition, panchakarma cleansing, 
massage, and therapeutic Yoga.

Chiropractic Medicine
Diagnosis, treatment and prevention 
of disorders of the neuro-
musculoskeletal system and  the 
effects of these disorders on general 
health. The relationship between 
structure, especially the spine and 
musculoskeletal system, and function, 
especially as coordinated by the nervous 
system, is central to chiropractic and 
its approach to the restoration and 
preservation of health.  

Homeopathy
Based on the theory of treating like 
with like, homeopathic remedies 
use highly diluted substances that 
if given in higher doses to a healthy 

person would produce the symptoms 
that the dilutions are being given to 
treat. Rather than fighting the disease 
directly, medicines are intended to 
stimulate the body to fight the disease.

Naturopathic medicine
Translated as ‘nature disease’, 
naturopathy focus on diet, exercise, 
stress and environment. Practioners 
often include other CAM modalities. 

Osteopathic medicine
Diagnosis and treatment of 
musculoskeletal disturbances that 
affect other bodily parts and can be 
corrected by various manipulative and 
adjustment techniques to enhance the 
body’s healing ability. 

Therapeutic Massage
Soft tissue manipulation techniques 
intended to reduce stress, fatigue, 
and pain while improving circulation. 
Massage therapists mobilise the soft 
tissue including skin, muscles, tendons, 
ligaments, and connective tissue.

Traditional Chinese Medicine
Stimulation of a patient’s inherent self-
healing through Traditional Chinese 
Medicine therapies such as acupuncture, 
qigong, masssage, and herbal medicine.

Unani Medicine
A healthcare system based on the Greek/
Arabic philosophy which consists of four 
bodily humours: blood, phlegm, yellow 
bile, and black bile. Practices include diet 
and nutritional therapy, herbal medicine, 
life style, stress management, cupping, 
body detoxification (diaphoresis, diuresis, 
purging, emesis) and exercise.

ALTERNATIVE HEALING
The alternative healing techniques recognised by Health Authority Abu Dhabi  
and the Dubai Health Authority include the following…

For assistance with all your health 
insurance queries, contact Insurance 
House, on 8004441 or visit  
www.insurancehouse.ae
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Capital rent caps

Prices for homes like these on Saadiyat Island in Abu Dhabi are amongst those bucking the general downward trend in the capital, with rents rising about 25 per cent.

A four-bed villa in Al Bateen.

Al Bateen Park.

T he rent cap that restricts Abu Dhabi 
landlords to no more than a 5 per 

cent annual increase in the capital will 
expire on 9 November this year.

Presently, the law states that leases can 
only be increased from between 0 and 5 per 
cent, and the tenant must be told in advance 
of any increase. The rent cap legislation 
was meant to expire in November 2012 
but Sheikh Mohammed bin Zayed, Crown 
Prince of Abu Dhabi and Deputy Supreme 
Commander of the Armed Forces, extended 
the deadline for one year.

Will the rent cap continue or will market 
forces be allowed to prevail after November 
2013? It may be a moot point given the 
falling rental market in Abu Dhabi, despite 
government initiatives to rejuvenate the 
sector. The main initiative being the Abu 
Dhabi Government’s recent mandate that all 
government employees must reside in the 
emirate to qualify for a housing allowance.

This ruling started to reflect in the 
market in Q1 2013 but not enough to 

prevent a further fall of residential rents 
by an average of 3 per cent in the first 
quarter of 2013 as compared to the 
previous quarter.

Rising stock levels is one of the 
major factors keeping Abu Dhabi’s 
real estate market soft. According 
to a report by UAE law firm Hadef & 
Partners, about 45,000 residential 
units in Abu Dhabi are due for delivery 
between 2013 and 2015. 

Real estate firms including CB 
Richard Ellis (CBRE) and Cluttons 
believe this will cause average rents 
for both commercial and residential 
properties to dip further as a result 

of the sheer volume of new units and 
space due to enter the market.

“Although we anticipate that prime 
developments in both sectors are likely to 
outperform the market,” stated a report 
by CBRE.

  WITH AN ESTIMATED 17,000 NEW 
UNITS TO BE DELIVERED DURING 
2013, RESIDENTIAL STOCK IN ABU 
DHABI IS SET FOR A PERIOD OF 
SUSTAINED GROWTH, WITH INEVITABLE 
CONSEQUENCES FOR BOTH OCCUPANCY 
AND RENTAL RATES 

The Abu Dhabi rent cap will expire in November. What effect, if 
any, will this have on the capital’s real estate market?
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The report also noted that the first 
quarter of 2013 witnessed the delivery of 
several high-end residential complexes 
on the main island, including Al Bateen 
Park (347 units), Marina Bay (348 units) 
and Marasy (350 units). 

However, the majority of the 
residential development pipeline 
for 2013 will come from off-island 
investment zone developments such as 
Al Reef Downtown and Al Reem Island, 
and the Government’s Watani housing 
initiative for local Emiratis.

Average annual rents for two 
bedroom and three bedroom apartments 
in the city centre range between AED 
50,000 to AED 120,000 per annum and 
AED 70,000 to AED 150,000 per annum 
respectively, the report said. 

“With an estimated 17,000 new units to 
be delivered during 2013, residential stock 
in Abu Dhabi is set for a period of sustained 
growth, with inevitable consequences for 
both occupancy and rental rates.” 

A Q1 2013 market report by 
Cluttons on Abu Dhabi came to the 
same conclusions.

“For the most part, residential rates 
have fallen over the past 18 months 
due to oversupply and low demand, 
especially in older areas such as those 
located on Abu Dhabi Island.

“These areas continue to experience 
low demand and falling rents as people 
choose to upgrade to more modern 
developments,” stated the Cluttons 
report.

“Since Q4 2012, the Abu Dhabi 
residential market has shown increased 
demand in areas offering community 
lifestyle with a high quality finish.  Values 
and rents have risen in these particular 
pockets of the city, defying the general 
trend across the emirate.  For example on 
Saadiyat Island, rents have increased by 
25 per cent on two bedroom apartments, 
where the current average rent is AED 
145,000 per annum, and Al Raha Beach 
has seen a 22 per cent increase for two 
bedroom villas, which currently average 
AED 160,000 per annum.  Capital values, 
however, have not seen nearly the same 
growth levels as those in rentals, with 
villa prices experiencing a plateau and 
apartments seeing minor improvements 
of just 0.75 per cent.”

As for commercial space, the general 
supply of office space within Abu Dhabi 
has increased over the last six months 
and demand for Grade A office premises 
has improved, keeping rents relatively 
stable.  Aldar HQ and Etihad Towers are 
all demonstrating occupancy levels over 
70 per cent. 

SNAPSHOT! ABU 
DHABI PROPERTY 
TRENDS

Marasy is one of several high-end residential complexes delivered in 2013.

A summary of the main themes 
effecting Abu Dhabi real estate in 
the coming months…

The rent cap that restricts Abu 
Dhabi landlords to no more than a 5 
per cent annual increase in the capital 
will expire on 9 November this year.

A number of large-scale 
announcements in the past six 
months have resulted in optimism in 
the real estate sector. 

Abu Dhabi has become a more 
affordable place to live due to a 
fall in residential rents over the 
past 18 months caused by general 
oversupply and low demand.

Residential rents in areas 
benefitting from strong demand have 
increased by as much as 25 per cent 
during the last six months, defying 
general trends across the market.

The supply of both office and 
retail premises has increased over 
the last six months with further 
developments set to be delivered 
throughout 2013. 

“Government bodies and their affiliated 
companies still form the majority group 
seeking large office space while SMEs in 
the private sector have been helping to 
fill vacant space in existing stock.  As new 
office stock is released onto the market, it 
is expected that older office buildings will 
experience downward pressure on rents, 
as corporate tenants look to relocate to 
modern premises,” stated Cluttons. 
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New competition law for UAE
In an effort to create a more 
business-friendly environment 
in the UAE, the Government has 
drawn up a new competition 
law that will take effect from 23 
August this year.

O n 23 August, a new competition 
law will come into force in 

the UAE. It heralds the UAE’s first 
introduction of merger control, 
prohibitions on anti-competitive 
agreements and abuse of a dominant 
market position. Practices such 
as price-fixing and bid-rigging are 
specifically targeted.

Businesses impacted (there are 
significant exemptions) by the new 
legislation have six months from 23 
February to ensure they have made the 
necessary changes to ensure compliance 
to the new measures.

“The aim of this new legislation is 
to protect businesses and consumers 
from anti-competitive behaviour, to 
stimulate healthy competition, and deliver 

The UAE’s new competition law aims to make the 
business landscape a more level playing field for 
the benefit of consumers and companies.

open, dynamic markets and enhanced 
productivity, which will in turn deliver 
greater value to customers,” says Elias 
Stephen, Managing Partner of Law House.

“Enterprises planning international 
or domestic mergers must now start 
considering whether a filing is required 
in the UAE. Establishments operating in 
the UAE must now make sure that they 
are fully compliant with the legislation 
when the transition period expires on 23 
August 2013.”

Reform begins
According to a report by international law 
firm Freshfield Bruckhaus Deringer,1 
the law is one of many reforms the UAE 
is introducing to ensure the country 
remains attractive to foreign investors. 

“Other measures include new 
laws on arbitration and protecting 
intellectual property rights (IPRs),” 
stated the report.

Active enforcement will start 
after 23 August 2013, “though it will 
inevitably take time for the authorities 
to streamline working practices 
and gain the experience they need 
to enforce the law effectively and 
consistently,” the report stated.

Who the law applies to
The new law reflects elements of EU law 
and international norms. However the 
UAE has also incorporated a broad range 
of market sectors that are exempt from 
the new rules, which will considerably 
limit its impact.
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The law applies to all entities in 
the UAE for their commercial activities 
and IPRs, except those in an exempted 
market sector. It also applies to entities 
outside the UAE whose activities 
affect competition in the UAE. The 
exemptions are:
• Federal and local governments, and 

government-owned or controlled 
entities;

• Entities operating in one of the 
following market sectors: telecoms, 
financial services, pharmaceutical 
production, cultural activities, oil 
and gas, postal services including 
express delivery, electricity and 
water production and distribution, 
sewage and waste disposal, and 
transportation and railways;

• Small and medium-sized enterprises.

What’s left? Even though some of 
the largest business sectors in the 
UAE will not be impacted by the new 
competition law, many companies still 
need to be prepared, for example, the 
construction industry. 

“In particular, the restrictions on 
price-fixing and bid-rigging could be 
relevant in the construction sector 
where international experience has 
shown that competition authorities pay 
close attention to such practices,” states 
a report by Latham and Watkins.2

“Bid-rigging occurs when 
businesses, that would otherwise be 
expected to compete, agree to raise 
prices or lower the quality of goods or 
services for purchasers who wish to 
acquire products or services through a 
bidding process.”

Fines and penalties
How tough are the penalties for  
non-compliance? 

As an example, entering into 
restrictive agreements or abusing 
market dominance will get you a fine 
of between AED 500,000 and AED 
5 million. While failing to notify a 
notifiable transaction can incur fines 
of between 2 and 5 per cent of the 
infringing company’s annual revenue.

Implementation of a notifiable 
transaction before clearance can 
bring a fine of between AED 50,000 
and AED 500,000.

Repeating offenders can expect 
to see these figures doubled. The law 
also allows the court to close down the 
infringing company’s facilities for three 
to six months and to have this decision 
published in daily newspapers.

The law also entitles victims 
harmed by an infringement to  
claim damages. 

  IN PARTICULAR, THE RESTRICTIONS 
ON PRICE-FIXING AND BID-RIGGING 
COULD BE RELEVANT IN THE 
CONSTRUCTION SECTOR 

Elias Stephan, Managing Partner of Law House.

WHAT DO YOU 
NEED TO DO?
Law House Managing Partner Elias 
Stephen outlines the main points to 
ensure your business complies with 
the new competition law…
Businesses need to be fully 
committed to compliance with the 
competition law. There are three key 
things to keep an eye on in your own 
and your competitors’ businesses...
1. Abuse of a dominant position. A 
business has a dominant position if 
it can restrain or reduce competition 
in a market. This might include 
price fixing, undercutting prices, 
forcing customers not to deal with 
competitors, or discriminating 
between customers.
2. Merger and acquisition 
control. This is about the unfair 
concentration of economic power in 
the hands of fewer than before. 
3. Restrictive agreements. A 
restrictive agreement can be 
harmful to competition if it effects 
the fixing or setting of prices; 
dividing the market by territory, by 
volume of sales or purchases, by 
type of goods sold by customers or 
sellers or by other means. It also 
covers agreements that reduce or 
prevent competition in a market.

SOURCES
1To download the Freshfield 
Bruckhaus Deringer report entitled 
United Arab Emirates: New 
Competition Law January 2013, visit 
www.freshfields.com
2To download the Latham & 
Watkins report entitled How New 
UAE Competition Law Will Impact 
Business, visit www.lw.com

For advice on how you can ensure 
your company is complying to the 
new UAE Competition Law, contact 
Law House, on +971 2 633 4488  
or visit www.lawhouse.ae

For more information, visit  
www.emiratesbusinesslaw.com
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T he Islamic art market is booming. 
As the world’s wealth changes 

hands, rare and priceless Islamic and 
Orientalist artworks are leaving the 
European homes where they have often 
resided for hundreds of years and finding 
new homes with private collectors in the 
Middle East.

Demand for art of the Islamic world 
has soared even while the rest of the 
world has failed under the pressures of 
the economic crisis. 

For businessman and philanthropist 
Nasser Khalili, the Islamic art market is 
feeling crowded. Over 40 years, Khalili 
has collected about 20,000 Islamic art 
objects, dating from the eighth to the 
20th centuries, ranging from miniature 
paintings and illustrated manuscripts to 
textiles, ceramics and metalwork. In the 
last two years alone, the Khalili Family 
Trust has spent £30 million (AED 175 
million) on Islamic art. 

“Twenty years ago, there would be 
20 magnificent pieces and four people 

International demand and interest in art from the Islamic world is rapidly rising.

Left and middle: Rare concertinas from an album of miniatures and calligraphy (Muraqqa’) from Persia, 
16th-19th Century. Right: Portrait of a Crown Prince. 

Sunrise on the Golden Horn by Ippolito Caffi, 1844

For the love of Islamic art
buying,” said Khalili in an interview 
with Judith Dobrynski for a Wall Street 
Journal article entitled ‘An Ever-Busier 
Bazaar for Islamic Art’. 

“Now there will be four major, 
important pieces if you’re lucky and 50 
people buying,” Khalili said. 

Deep Pockets
The rapidly climbing prices of Islamic 
art and the deep pockets of high net 
worth individuals in the Middle East are 

why the UK’s biggest auction houses, 
Christie’s, Sotheby’s and Bonhams, 
have included regular Islamic art 
events on their annual calendars. 

In an interview with Reuters, 
Benedict Carter, Sotheby’s Director 
and Head of Auction Sales of Islamic 
Art, said, “In the face of the current 
financial climate - actually in 2010 and 
2011, when there was very much the 
same financial climate as there is now 
- these were actually our biggest years. 

ARTS&CULTURE
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An important sub-section of Islamic art is Orientalism, which is art by 
westerners that depicts Middle Eastern and East Asian cultures. As part 
of its recent Arts of the Islamic World auction, Sotheby’s held a sale of 
important Orientalist works. Highlights included the following:

ORIENTALIST ART

Model of the Dome of the Rock by Dr Conrad Schick, 1872-3, recently sold for AED 1.4 million.

A Moment of Prayer by Rudolf Weisse, 
£422,500 (AED 2.4 million/$645,073)
Weisse pays tribute to the customs and 
culture of the Middle East, showing four men 
absorbed in prayer.

The Offering by Ludwig Deutsch, £2,154,500 
(AED 12.3 million/$3,289,491)
A new world record price for a Deutsch at 
auction, The Offering came up for sale for the first 
time in 100 years. It is a masterful observation of 
the customs, costumes and architecture of the 
Middle East.

Spectateurs Admirant Une Danseuse by Etienne 
Dinet, £194,500 (AED 1.1 million /$296,963)
On sale for the first time in 70 years, Dinet 
painted Spectateurs in 1905, a year after settling 
in Algeria and immersing himself in Algerian 
life. Dinet spoke fluent Arabic, converted to 
Islam and went on the Hajj in 1929. His aim was 
to depict faithfully and beautifully the daily life of 
the people of Algeria’s oasis towns.

2011 was a record year for Islamic Arts 
at Sotheby’s. The results in the last 
year have also shown that there is still 
quite a big demand for the very best 
objects,” said Carter.

Museums worldwide are also 
feeling the popularity of Islamic art. On 1 
November  2011, New York’s Metropolitan 
Museum of Modern Art opened a suite of 
fifteen new galleries for the Art of the Arab 
Lands, Turkey, Iran, Central Asia, and 
Later South Asia, which attracted 600,000 
visitors in the first eight months. In 
September 2012, the Musée du Louvre’s 
Department of Islamic Art opened new 
galleries featuring 3,000 objects.

Precious and Priceless
The record price at auction for an Islamic 
work of art is just under £7.4 million (AED 
42 million/$11.5 million) for an illustrated 
folio from the famed Shahnameh, a 16th 
Century manuscript chronicling Persian 
history, which sold in April 2011. Even 
this price does not match the top prices 
for European art. The most expensive 
painting in the world is The Card Players 
by Paul Cézanne. An 1890’s painting of 
two working-class men; it was bought by 
the Qatari royal family in 2011 for $250 
million (AED 918 million). 

Still though, the price trend for 
Islamic art is rapidly climbing. Most 
recently, rare pieces of art from across the 
Islamic world went under the hammer in 
London on April 24 at Sotheby’s Arts of 
the Islamic World Sale. Lots included a 
model Dome of the Rock, one of the most 
sacred sites in Islam, which was sold for 
£242,500 (AED 1.4 million/ $369,861).

In the same week, Christie’s held its Art 
of the Islamic and Indian Worlds auction, 
which raised £2.7 million (AED 15 million/$4 
million). Top lot was an Egyptian water jug 
from the 11th/12th Century that realised 
£241,875 (AED 1.4 million/$370,311).

Both Sotheby’s and Christie’s hold 
auctions of Islamic art in April and 
October. Visit www.sothebys.com and  
www.christies.com. 

ARTS&CULTURE
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In 1986, two Emirati businessmen 
asked themselves why all the sandals 

worn by locals in the UAE were imported 
from countries like Italy and the UK. Why 
couldn’t traditional Arabic sandals be 
made right here in the UAE? That way, 
the fashions and styles could be tailored 
to those preferred by Emirati nationals.
 So Al Mandoos was born. Owners 
Mohamed Al Otiba and Ahmed Al Falasi, 
who are related through marriage, were 
already experienced businessmen. Their 
first Al Mandoos shop was a small store 
in Al Ain. Initially, it only sold sandals 
but before long the businessmen 
expanded into the manufacture of 
sandals for men, women and children 
that not only look great but are also a 
pleasure to wear and walk in.

Small steps to mighty leaps
Al Mandoos has grown from a single small shoe shop in Al Ain to a chain of 12 stores across the UAE 
that manufactures the highest quality in footwear and exclusive accessories. This is the Al Mandoos 
success story.

 Al Mandoos has grown from a small shop into an empire

CASHMERE 
SHAHAHTOOSH
The Al Mandoos version of the 
Shahahtoosh scarf shares the 
same characteristics of lightness, 
softness and delicacy as the 
original Shahatoosh but with one 
important difference – the Al 
Mandoos scarf does not require 
the death of the endangered 
Tibetan antelopes.

Al Mandoos makes its 
scarves with the extra thin Italian 
Cashmere yarn from Tibetan and 
Nepalese goats. The production 
process is patented and no 
animals are killed to produce the 
scarves. 

Traditionally, the 
Shahahtoosh was made with the 
wool of the Tibetan antelope, 
which lives in Qinghai, China 
at an altitude of 3,700 to 5,500 
metres. The animal’s thin 
fur protects it from severe 
temperatures, sometimes 
reaching minus 40 degrees 
Celsius. This wool has been 
internationally banned for about 
25 years as the Tibetan antelope 
was nearing extinction and - 
unlike other domestic or wild 
animals that are sheared for 
their fur - the Tibetan antelope 
is killed for its fur. To make a one 
metre by two metre shawl, three 
antelopes were killed.

 The concept has proven a huge 
success and from that one small store, 
an empire has grown. Today Al Mandoos 
runs 12 stores across the UAE and from 
1995 to 2004 the company grew 7-fold at 
an annual rate of 78 per cent. 

The sandals
While Al Mandoos now offers a 
variety of high-end products, it is the 
traditional Arabic sandals that remain 
at the heart of the business.
 “These sandals have been an 
integral part of Al Mandoos history 
for more than 20 years and has been 
the vehicle upon which the company 
has gone from rags to riches,” 
says Mohamed Fahmy, Mandoos 
Development Manager.



LIFESTYLE

33ISSUE 04

AL MANDOOS LOCATIONS
Where to find the Al Mandoos outlet nearest to you…

Abu Dhabi
• Corniche: Istiqlal street, 

al Markaziah west behind 
commerce and industry. 
Tel. (02) 639 3777, email 
auh1@almandoos.com   

• Abu Dhabi Mall: Abu Dhabi 
Mall, Nadisiahy Road. Tel. 
(02) 645 6900, email  
auh3@almandoos.com   

• Muroor: Muroor Road, 
Etihad Newspaper signal, 
beside new Ministry of 
Education. Tel. (02) 643 3132, email auh4@almandoos.com  

Dubai
• Al Waheeda: Al Mandoos showroom, Al Waheeda Street, Al Mamzar, 

Deira. Tel. (04) 296 8896, email dxb2@almandoos.com  
• Etihad Mall: Al Mandoos showroom, Al Kawaneej Road, Etihad Mall, 

Union Cooperative Society, Muhaisnah First Area. Tel. (04) 2839 006, 
email dxb3@almandoos.com  

• Barsha Mall: Al Barsha Mall, Dubai. Tel. (04) 3850 110, email  
dxb4@almandoos.com  

Al Ain  
• Bawadi Mall: Al Ain Bawadi Mall Showroom. Tel. (03) 7848 646, email 

aln2@almandoos.com  
• Khalifa: 118 Al Ain Street, opposite Ahalin Hospital. Tel. (03) 766 1777,  

email aln1@almandoos.com  

Sharjah         
• Corniche: Sharjah Buhairah Corniche opposite Masjid Al Noor. Tel. (06) 

572 3036,  
email shj1@almandoos.com     

Ajman
Al Etihad Street, Horizon Tower. Tel. (06) 749 7100,  
email AJM@almandoos.com     
   
Ras Al Khaimah     
Al Faisal Street, near Ship roundabout, Ras Al Khaimah. Tel. (07) 233 0935, email 
rak@almandoos.com     

Khorfakkan  
Sharjah Cooperative Society, Al Lulueia. Tel. (09) 237 2728, email  
kfk@almandoos.com   

Visit www.almandoos.com for more information.

 “The traditional footwear was inspired 
by the lifestyles and relaxed attitudes 
of the UAE people enjoying their leisure 
time.” In response, Al Mandoos designed 
a classic sandal made by top craftspeople 
from the very best skins and materials 
with the focus on design, comfort, and 
exclusive service. The prices range from 
AED 700 to AED 5,000 for custom-made 
sandals. For the leather, customers can 
choose from skins including camel, goat, 
crocodile, calf and ostrich.
 Today, the Al Mandoos brand is 
looking at expanding through the GCC and 
has widened its product range to include 
perfumes and body care products, men’s 
accessories, women’s handbags and 
Cashmere Shahahtoosh scarves. 

DID YOU KNOW?
Finance House and Islamic Finance 
House offer their credit card and 
covered cardholders a discount of 
up to 40 per cent on all purchases 
from Al Mandoos stores.
 
For more information call 800 34 
or visit www.fh.ae

  THE TRADITIONAL FOOTWEAR  
WAS INSPIRED BY THE LIFESTYLES 
AND RELAXED ATTITUDES OF THE 
UAE PEOPLE ENJOYING THEIR 
LEISURE TIME 
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Events Calendar Upcoming events in the UAE to put in your diary…

Now to 20 July, Birth of a Museum
Important artworks from the Louvre Abu Dhabi permanent 
collection, some of which have never been seen before, are on 
display at Manarat Al Saadiyat to give visitors an insight into the 
museum ahead of its opening in 2015. 
www.saadiyatculturaldistrict.ae

20 July to 10 August, Ramadan and Eid 
Festival Abu Dhabi
Combining a consumer show with traditional 
celebration, there will be family-friendly 
consumer goods and gifts, Arabic food, toys 
and games, traditional song and dance. 
Ramadan timings: 8.30pm to 2.30am. Eid 
timings: 4pm to midnight. 
Venue: ADNEC - Halls 1 - 5 
www.adnec.ae

1-10 August, Ramadan Night Market
Held in Dubai over 10 nights of Ramadan,  
retailers from across the world offer diverse 
products. Timings are 8pm to 2am during 
Ramadan and 5pm to midnight during Eid.
Venue: Dubai International Convention and 
Exhibition Centre 
www.ramadannightmarket.com

Now to 21 August, Dubai Sports World
Massive arena offering sporting facilities for 
all ages to beat the summer heat. Take part 
in football, basketball, fitness, running, rugby, 
volleyball, tennis, cricket, action sports and 
more. Open daily from noon to midnight.
Venue: Dubai World Trade Centre
www.dubaisportsworld.ae

Now to 28 August, Modhesh World 2013
The region’s largest indoor entertainment venues, Modhesh World is 
for kids and families.
Venue: Dubai World Trade Centre
www.summerisdubai.com

2-3 September, Bedaya 2013
An annual educational forum organised by the 
Abu Dhabi Education Council (ADEC), Bedaya 
brings together Abu Dhabi’s academic and 
educational sector.
Venue: ADNEC - Halls 3 and 4 and Conference 
Room B   
www.adec.ac.ae
 
3-5 September, Gulf Sol 2013
The first dedicated solar technologies exhibition 
in the UAE. With the Middle East as a growth 
area for solar, huge investment across the 
MENA and Gulf into renewable energy have 
created opportunities for those connected with 
solar and PV technology. 
Venue: Dubai World Trade Centre
www.gulfsol.com

Now to 7 September, Summer is Dubai
A three month campaign, Summer is 
Dubai shows residents and overseas 
visitors the extensive leisure and tourism 
offerings of Dubai, presenting the city as a 
summer destination.
Venue: Various across the city
www.dubaievents.ae

4-7 September, Abu Dhabi 
International Hunting and Equestrian 
Exhibition (ADIHEX) 
The only dedicated consumer and trade 
event in the Middle East for weaponry, 
equestrian, outdoor sports, safari, arts and 
antiques, culture and heritage.
Venue: ADNEC - Halls 5-11 and ICC 
www.adihex.net

23-25 September, Power + Water 
Middle East 2013
The region’s premier event for power 
and water-related products and services 
creates opportunities for investment in Abu 
Dhabi and the Middle East.
Venue: ADNEC - Halls 3 and 4 and 
Conference Room B   
www.powerandwaterme.com

Now to 26 September, Eco Future
Visitors explore environmental and health issues affecting our 
lives which include depleting global resources, climate change, 
over-consumption, and sedentary lifestyles.
Venue: Manarat Al Saadiyat, Saadiyat Island
www.visitabudhabi.ae

27–29 September, World Luxury Expo
Hosted in Emirates Palace, the world’s 
leading luxury brands display their 
wares for ultra-affluent clientele.
Venue: Emirates Palace in the  
Etihad Ballroom
www.worldluxuryexpo-abudhabi.com

10 July to 7 August, The Holy Month of Ramadan 
(dates may vary dependent on sighting of the new moon)
The Holy Month of Ramadan is one of the most important and 
reflective times in the Islamic calendar. A month of fasting and 
prayer, it commemorates the revelation of the Holy Qur’an.

8 August, Eid Al Fitr 
(dates may vary dependent on sighting of the new moon)
The first day of the Islamic month of Shawwal, Eid al 
Fitr marks the end of Ramadan. Many Muslims attend 
communal prayers, listen to a Khutba (sermon) and give 
zakat al-fitr (charity in the form of food) during Eid al-Fitr.

PUBLIC DATES
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A rare four-inch fragment of a femur bone of a dodo, a flightless bird which was hunted 
to extinction about 300 years ago, was sold at auction by Christie’s in London recently.
 It was the first opportunity for collectors to buy dodo bird remains since 1934.
 “It is so rare for anyone to part with these prized 
items,” said a Christie’s spokesperson.
 The Western world first heard of dodos in 
1598 when Dutch sailors reported seeing them 
on the Indian Ocean island of Mauritius. Less than 
100 years later, the birds had disappeared. 
Other items on the auctioneer's block were a fossilised egg 
from Madagascar’s equally extinct elephant bird, which is 
more than 100 times the average size of a chicken egg. 
Quite the omelette.

The lighter side
It’s good to end things with a smile.

Fat passengers hit in the pocket

Going, going, gone - dodo bone sold in London

Ferrets sold as 
toy poodles 
Argentinian pet salesmen are selling 
ferrets to unsuspecting customers who 
believe they are toy poodles.
 A local TV news report in Buenos Aires 
stated that one man took a ‘toy poodle’ he 
bought at his local market to a veterinarian, 
only to find that it was actually a giant weasel.
 Known in Argentina as ‘Brazilian rats’, 
these ferrets are given steroids at birth to 
increase their size and then groomed. The 
victim paid $150 (AED 660) per poodle, 
Yahoo! News reports. Another woman told 
the TV station that she was tricked into 
buying what she thought was a chihuahua 
- but that was also a ferret.

Sweet-toothed German thieves made 
off with five tonnes of Nutella recently, 
a hazelnut chocolate spread. 
 The theft of seven palettes of Nutella 
jars was worth €16,000 (AED 77,000). It’s 
not the first time local thieves have stolen 
large quantities of food products, reported 
Emirates 24/7. Five tonnes of coffee worth 
€30,000 (AED 144,000) and 34,000 cans 
of an energy drink were also stolen at 
the road transport hub near Frankfurt 
where truck drivers park their lorries at 
weekends, said a police spokesman. 
 Police are looking for a very fat 
person who’s been awake for a week.

Truckload of Nutella 
stolen in Germany

Need a real kick in the morning? A US firm has launched 
the world’s strongest coffee. Called Death Wish, it 
contains 200 per cent more caffeine than the kind you’ll 
get in a regular cafe. ‘This is not your regular morning 
coffee,” say the makers. “This is not your store-bought 
coffee. You will not find this coffee at your local diner 
or at Starbucks. Death Wish coffee is the most highly 
caffeinated premium dark roast organic coffee in the 
world. This is extreme coffee, not for the weak.” You’ve 
been warned. Order yours at www.deathwishcoffee.com.

Cup of Death Wish

Samoa Air is the world’s first airline to charge 
passengers by their weight, claiming the fare system 
helps people understand the issue of obesity, reported 
the New Zealand Herald.
 Samoa Air passengers pay a price per kilogram they weigh. 
The price varies according to the length of the route. The rates 
range from 1 tala (AED 1.5) per kilogram - for the weight of the 
traveller and their baggage - to 3.8 tala (AED 6) per kilogram 
for longer travel. “This is the fairest way of travelling,” CEO 
Chris Langton told ABC Radio.  Auckland-based Samoan 
community leader Teleiai Edwin Puni, who weighs 200kg, 
said he understood weight was a crucial factor on aircraft. “I 
would be okay to pay the fare. But saying that they’re trying to 
promote healthy living - that’s a lame reason.” Pacific Island 
nations have some of the world’s highest rates of obesity.

Would you be fooled? On the left is a poodle and on 
the right is one of the steroid-fuelled ferrets.


